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Disclaimer

This presentation has been prepared solely for use at this presentation of our results for the quarter ended March 31, 2015. By attending the

meeting where this presentation is made, or by reading the presentation slides, you agree to be bound by the following limitations.

This presentation is not an offer for sale of securities in the United States or in any other jurisdiction. This presentation has been prepared for

information and background purposes only. It is confidential and does not constitute or form part of, and should not be construed as, an offer or

invitation to subscribe for, underwrite or otherwise acquire, any securities of Gestamp Automociόn, S.A. (the “Company”) or any member of its

group nor should it or any part of it form the basis of, or be relied on in connection with, any contract to purchase or subscribe for any securities

of the Company or any member of its group or with any other contract or commitment whatsoever. Neither this presentation nor any part of it

may be reproduced (electronically or otherwise) or redistributed, passed on, or the contents otherwise divulged, directly or indirectly, to any

other person or published in whole or in part for any purpose without the prior written consent of the Company.

This presentation does not purport to be all-inclusive or to contain all of the information that any person may require to make a full analysis of

the matters referred to herein. Each recipient of this presentation must make its own independent investigation and analysis of the Company.

This presentation may contain certain forward-looking statements that reflect the management’s intentions, beliefs or current expectations.

These forward-looking statements include, but are not limited to, all statements other than statements of historical facts, including, without,

limitation, those regarding the Company’s future financial position and results of operations, strategy, plans, objectives, goals and targets and

future developments in the markets where the Company participates or is seeking to participate. The Company’s ability to achieve its projected

results is dependent on many factors which are outside management’s control. Actual results may differ materially from (and be more negative

than) those projected or implied in the forward-looking statements. Such forward-looking information involves risks and uncertainties that could

significantly affect expected results and is based on certain key assumptions. Due to such uncertainties and risks, readers are cautioned not to

place undue reliance on such forward-looking statements as a prediction of actual results. All forward-looking statements included herein are

based on information available to the Company as of the date hereof. The Company undertakes no obligation to update publicly or revise any

forward-looking statement, whether as a result of new information, future events or otherwise, except as may be required by applicable law. All

subsequent written and oral forward-looking statements attributable to the Company or persons acting on its behalf are expressly qualified in

their entirety by these cautionary statements.

In this presentation, we may rely on and refer to information regarding our business and the market in which we operate and compete. We have

obtained this information from various third party sources, including providers of industry data, discussions with our customers and our own

internal estimates. We cannot assure you that any of this information is accurate or correctly reflects our position in the industry, and none of

our internal surveys or information has been verified by any independent sources.

No representation or warranty, express or implied, is made as to the fairness, accuracy or completeness of the information contained herein.

None of the Company, its advisers, connected persons or any other person accepts any liability for any loss howsoever arising, directly or

indirectly, from this presentation or its contents. This shall not, however, restrict or exclude or limit any duty or liability to a person under any

applicable laws or regulations of any jurisdiction which may not lawfully be disclaimed (including in relation to fraudulent misrepresentation).
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Highlights of Q1 2015

• Good overall trend from year end 2014 continuing into start of 2015

• Revenue grew 15% vs Q1 2014 to € 1.71 billion in Q1 2015

• Project ramp-ups and volume increases are supporting favorable 

growth trend compared to 2014; FX also providing a tailwind

• Strong momentum continuing in Asia and North America, reinforced by 

a relatively robust Europe (ex-Russia)

• EBITDA grew 18.2% to € 182 million

• Operating profit (EBIT) grew 23.5% to € 91 million
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Q1 2015 – Revenue (€ Millions) – 1/3

1.709

1.486

Q1 2015 Growth Market Growth (*)Q1 2014

15.0%

3.1%

TOTAL REVENUE

894
827

Market GrowthQ1 2015 GrowthQ1 2014

8.1%

WESTERN EUROPE

Growth at constant FX: 9.2%:

Growth at constant FX 6.0%:

3.0%

(*) Market growth in Gestamp footprint (IHS)

 Consolidated revenue increased 

by € 223 million, or 15.0%, to €

1,709 million in the first quarter of 

2015 compared to sales of 

€1,486 million in Q1 2014 

 Sales increased € 77 million in 

Asia, € 77 million in North 

America, € 67 million in Western 

Europe and € 11 million in 

Eastern Europe, while in 

Mercosur sales declined by € 8 

million

 In Western Europe sales growth 

in the quarter was 8% vs. 3% 

market production growth in 

Gestamp’s footprint

 Gestamp growth was driven 

mostly by strong production 

increases in our UK and Spanish 

operations
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Q1 2015 – Revenue (€ Millions) – 2/3

179
167

Q1 2015 Growth Market Growth (*)Q1 2014

6.8%
3.6%

EASTERN EUROPE

298

221

Market GrowthQ1 2015 GrowthQ1 2014

34.8%

NAFTA

Growth at constant FX: 12.1%:

Growth at constant FX: 15.6%:

2.4%

 Sales in Eastern Europe grew 

in all markets except Russia, 

with particularly strong growth 

in Turkey driven by new project 

ramp-ups

 Overall growth in the region of 

almost 7% was achieved 

despite volume declines and FX 

headwinds in Russia

 Gestamp sales in Mexico and 

the USA grew considerably in 

Q1 2015, as new projects 

continued to ramp up

 Project and client mix resulted 

in growth rates in excess of 

overall regional market growth

 In addition, FX tailwinds added 

to the growth rate

(*) Market growth in Gestamp footprint (IHS)
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Q1 2015 – Revenue (€ Millions) – 3/3

120
128

Q1 2015 Growth Market Growth (*)Q1 2014

-6.2%

-15.0%

SOUTH AMERICA

219

143

Market GrowthQ1 2015 GrowthQ1 2014

53.7%

ASIA

Growth at constant FX: -8.1%:

Growth at constant FX: 29.5%:

2.1%

 Gestamp is holding its ground 

in Mercosur despite difficult 

market conditions

 Sales declines of 6%  were 

experienced in the context of a 

decrease of 15% in regional 

production volumes

 Strong growth in Asia driven by 

sales growth in China of 45% 

from €102 million in Q1 2014 to 

€148 million in Q1 2015

 Volume growth combined with 

currency tailwinds resulted in 

high growth rates, also in India 

and South Korea 

(*) Market growth in Gestamp footprint (IHS)
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Q1 2015 – EBITDA (€ Millions)

Q1 2015

18,2% 182

154

Q1 2014

Q1 2015 EBITDA

 Consolidated EBITDA increased by 18.2% to € 181.6 million in Q1 

2015 compared to EBITDA of € 153.7 million in Q1 2014

 Growth in EBITDA has been driven primarily by higher production 

volumes in North America, Asia and Western Europe

 Trend of margin improvement is being consolidated, as higher 

volumes lead to some improvement in operational leverage

Q4 

2013

Q4 

2014

FY 

2014

Q1 

2014

FY 

2013

Q1 

2015

10.6%10.5%10.4%
11.0%

11.5%

10.3%

EBITDA (%)

Growth at constant FX: 11.0%:
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Q1 2015 – Investments in Fixed Assets

 Capital expenditure in Q1 2015 

was €101 million, or €12 million 

more than in Q1 2014

 Net payments on investments 

amounted to €163 million vs. €127 

million for the comparable quarter 

in 2014

 Capex in the quarter was focused 

on growth projects in China, 

Eastern Europe (Poland), Nafta, as 

well as Spain and the UK

Net payments – Fixed Assets (€ Millions)

163

127

Q1 2015Q1 2014

2014 2015

Capital expenditures

Intangible assets 13.1 15.6

Tangible assets 76.3 85.8

Total 89.4 101.4

Net payments on investments

Intangible assets 13.9 15.7

Tangible assets 113.1 147.0

Total 127.0 162.7

First Quarter

(Millions of Euros)
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Q1 2015 – Net Financial Debt and Liquidity

Net Debt (€ Millions)

Liquidity (€ Millions)

March 31, December 31, March 31,

2014 2014 2015

Interest bearing loans and borrowings 1,789.0 1,764.8 1,913.2

Financial leasing 28.1 28.6 31.1

Borrowings from associated companies 209.0 99.4 100.2

Other financial debts 86.8 76.7 56.0

Total Financial Debt 2,112.9 1,969.5 2,100.5

Cash, cash equivalents and current financial assets 451.6 559.8 539.8

TOTAL NET FINANCIAL DEBT 1,661.3 1,409.7 1,560.7

December 31, March 31,

2014 2015

Cash and cash equivalents 483.9             424.8             

Revolving credit facilities 280.0             280.0             

Undrawn credit facilities 267.0             196.6             

1,030.9         901.4             
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Closing thoughts and outlook

• Investments in new projects over recent years are showing positive 

results in current performance

• Despite sharp volume contraction in Brazil and Russia, Gestamp is 

experiencing strong growth based on project ramp-ups and geographic 

mix

• Pick-up in capex in 2015 is driven by new orders, reflecting the 

success of our technologically and geographically driven strategy

• Global trend of increased OEM outsourcing continues to be a structural 

tailwind, and lightweight technologies continue to place Gestamp in a 

unique position with OEMs

• Chassis technologies are being leveraged for growth in new markets in 

that business
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Recent “Gestamp Tech Shows” in Japan and China

• Gestamp routinely showcases its R&D capabilities to its clients in several countries 

around the world  Japan and China have been the focus of Gestamp Tech Shows in 

recent months

• Successful events with hundreds of participants from key OEMs  Increasing 

awareness of the Gestamp brand in particular with Toyota, Honda and Nissan

• Networking of our R&D and Sales teams with important contacts of top Japanese OEMs 

in Japan and selected European JVs in China  Basis for strengthening the long-

standing business relations, early collaboration and ongoing and growing cooperation

• Showcasing Gestamp’s technology and product range directly on site at leading OEMs

15th & 17th April 2015

China Tech Shows

January-February 2015
Japan Tech Shows
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Chassis Innovation Center in Germany

• Recent inauguration of new R&D center, in Bielefeld

• Top executives of German OEMs attended opening ceremony

• New tech center focused on chassis is a demonstration of Gestamp’s investment 

in R&D and commitment to supporting its clients’s engineering centers


