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Disclaimer
IMPORTANT: YOU SHOULD READ THE FOLLOWING CAREFULLY BEFORE READING, ACCESSING OR MAKING ANY OTHER USE OF THE MATERIALS THAT FOLLOW.
This presentation and any related oral or written information contained herein or derived herefrom (the “Presentation”) has been prepared for information and illustration purposes only. The Presentation is purely indicative in nature and may not be relied upon unless expressly agreed in
writing with Gestamp Automociόn, S.A. (the “Company”, and together with its subsidiaries, the “Group”).
This Presentation does not constitute or form a part of, and should not be construed as, an offer for sale or subscription of or solicitation of any offer to purchase or subscribe for any securities in any jurisdiction, and is not intended to provide the basis for any credit or any other third-
party evaluation of securities, and neither this Presentation nor anything contained herein shall form the basis of, or be relied upon in connection with, or act as an inducement to enter into, any contract or commitment whatsoever.
The information contained in this Presentation is subject to discussion, completion and amendment. The information contained in this Presentation has not been independently verified. Any projections, estimates, forecasts, targets, prospects, returns and/or opinions contained in this
Presentation involve elements of subjective judgment and analysis and are based upon the best judgment of the Company as of the date of this Presentation. Any projections, estimates, forecasts, targets, prospects, returns and/or opinions expressed in this Presentation are subject to
change without notice, and as such, no representation or warranty, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness, reasonableness or correctness of the information or opinions contained herein. Neither the Company nor any of
its holding companies, subsidiaries, associated undertakings, controlling persons, shareholders, respective directors, officers, employees, agents, partners or professional advisors shall have any liability whatsoever (in negligence or otherwise) for any direct, indirect or consequential
loss howsoever arising from any use of this Presentation or otherwise arising in connection with this Presentation. The information contained in this Presentation is provided as at the date of this Presentation and is subject to change without notice and the Company expressly does not
undertake and is not obliged to review, update or correct the information and opinion at any time or to advise any participant in any related financing of any information coming to the attention of the Company.
The information in this Presentation does not constitute investment, legal, accounting, regulatory, taxation or any other advice, and this Presentation does not take into account your investment objectives or legal, accounting, regulatory, taxation or financial situation or other needs.
You are solely responsible for forming your own opinions and conclusions on such matters and for making your own independent assessment of the Presentation. Any such determination should involve, inter alia, an assessment of the legal, tax, accounting, regulatory, financial, credit and
other related aspects of the securities or such transaction. You are strongly encouraged to seek your own independent advice in relation to any investment, financial, legal, tax, accounting or regulatory issues.
This Presentation does not purport to contain all information that may be required by any party to assess the Company and its subsidiaries and affiliates, its business, financial condition, results of operations and prospects for any purpose. This Presentation includes information the
Company has prepared on the basis of publicly available information and sources that it believes to be reliable. The accuracy of such information has been relied upon by the Company and has not been independently verified by the Company and, as such, no reliance should be placed on its
contents. Any recipient should conduct its own independent investigation and assessment as to the validity of the information contained in this Presentation, and the economic, financial, regulatory, legal, taxation and accounting implications of that information.
This Presentation does not constitute or form part of any offer to sell or a solicitation of an offer to buy any securities in the United States or any other jurisdiction. This Presentation does not constitute a prospectus or other offering document.
Certain industry, market and competitive position data contained in the Information come from third party sources. Third party industry publications generally state that the information they contain originates from sources assumed to be reliable, but that the accuracy and completeness
of such information is not guaranteed and that the calculations continued therein are based on assumptions. While the Company believes that each of these publications, studies and surveys has been prepared by a reputable source, none of the Company, nor any other member of the Group,
the Entities or any of their respective Representatives has independently verified the data contained therein. In addition, certain of the industry, market and competitive position data contained in the Information come from the Company’s own internal research and estimates based on the
knowledge and experience of the Company’s management in the markets in which the Company and the other members of the Group operate. While the Company believes that such research and estimates are reasonable, they, and their underlying methodology and assumptions, have not been
verified by any independent source for accuracy or completeness and are subject to change and correction without notice. Finally, market studies and analyses are inherently predictive and subject to uncertainty and not necessarily reflective of actual market conditions, are frequently
based on information and assumptions that may not be accurate or technically correct, and their methodology may be forward-looking and speculative. Accordingly, reliance should not be placed on any of the industry, market or competitive position data contained in the Information.
Statements made in this Presentation may include forward-looking statements. These statements may be identified by the fact that they use words such as "anticipate", "estimate", "should", "expect", "guidance", "project", "intend", "plan", "believe", and/or other words and terms of similar
meaning in connection with, among other things, any discussion of results of operations, financial condition, liquidity, prospects, growth, strategies or developments in the industry in which the Company and its subsidiaries operate. Such statements are based on management's current
intentions, expectations or beliefs and involve inherent risks, assumptions and uncertainties, including factors that could delay, divert or change any of them. Forward-looking statements contained in this Presentation regarding trends or current activities should not be taken as a
representation that such trends or activities will continue in the future. Actual outcomes, results and other future events may differ materially from those expressed or implied by the statements contained herein. Such differences may adversely affect the outcome and financial effects
of the plans and events described herein and may result from, among other things, changes in economic, business, competitive, technological, strategic or regulatory factors and other factors affecting the business and operations of the company. Neither the Company nor any of its
affiliates is under any obligation, and each such entity expressly disclaims any such obligation, to update, revise or amend any forward-looking statements, whether as a result of new information, future events or otherwise. You should not place undue reliance on any such forward-
looking statements, which speak only as of the date of this Presentation. The Company does not: (i) accept any liability in respect of any forward-looking statements; or (ii) undertake to review, correct or update any forward-looking statement whether as a result of new information,
future events or otherwise. It should be noted that past performance is not a guide to future performance. Interim results are not necessarily indicative of full-year results.
Certain data included in the Presentation are "non-IFRS" measures. These non-IFRS measures may not be comparable to similarly titled financial measures presented by other entities, nor should they be construed as an alternative to other financial measures determined in accordance with
International Financial Reporting Standards or any other generally accepted accounting principles. Although the Company believes these non-IFRS financial measures provide useful information to users in measuring the financial performance and condition of its business, users are
cautioned not to place undue reliance on any non-IFRS financial measures and ratios included in this Presentation. This Presentation includes preliminary information based on internal management estimates and has been prepared under the responsibility of our management, and has not
been prepared in accordance with IFRS. This preliminary information has not been audited, reviewed or verified, and no procedures have been completed by our external auditors with respect thereto and you should not place undue reliance on it. As a result, this information may change. In
particular, during the course of our normal end-of-quarter review process, we could identify items that would require us to make adjustments, which might be material.
This Presentation has not been approved by any regulatory authority. None of the Group or any of its holding companies, associated undertakings, controlling persons, shareholders, respective directors, officers, employees, agents, partners or professional advisors shall be liable for any
direct, indirect or consequential loss or damage suffered by any person as a result of relying on this Presentation. The Group does not undertake, and expressly disclaims, any duty or obligation to update or revise this Presentation, whether as a result of new information, future events or
otherwise. Any liability, including in respect of direct, indirect or consequential loss or damage, of the Group relating to this Presentation is expressly excluded. Copies of this Presentation must not be mailed or otherwise forwarded, or otherwise distributed or sent into any jurisdiction
where to do so would constitute a violation of the relevant laws of such a jurisdiction and the Group accepts no liability to any person in relation to its distribution in any jurisdiction. This shall not, however, restrict or exclude or limit any duty or liability to a person under any
applicable law or regulation of any jurisdiction that may not lawfully be disclaimed. This notice and any dispute arising from it, whether contractual or non-contractual, are governed by New York law.
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EXECUTIVE SUMMARY

1. By revenues based on Company’s internal estimates
2. 110+5 under construction
3. Market Capitalisation as of September 19th, 2025
4. FCF is defined as the change in Net Financial Debt, excluding changes in net debt arising from acquisitions or sales of Group shares, incorporation of debt from business combinations, capital contributions from 

non-controlling shareholders and dividend payments

• Gestamp Automoción S.A. (“Gestamp” or the “Company”) is one of the world’s leading automotive suppliers(1),
specialized in the design, development, and manufacturing of advanced body, mechanism and chassis components
for OEMs. More than 50% of vehicles produced worldwide annually are carrying Gestamp parts

• Innovative & diversified portfolio: Gestamp is committed to delivering a well-diversified technological and
innovative portfolio of products to make vehicles lighter, safer, and more energy-efficient

• Long term agreements: With a typical 6-7-year contract duration with OEMs for parts supplying

• Backlog: Robust 5-year backlog providing long-term visibility over 90% of revenues

• Global Scale: Operating in 24 countries with more than 44.000 employees through 115(2) manufacturing plants and
13 R&D centers, Gestamp’s “local-for-local” strategy ensures close relationships with OEMs

• Listed Company: Gestamp is listed on the Madrid Stock Exchange, with a market capitalization of c.€1.9bn(3)

Business overview

Financial update
(H1-25)

• The Company continues to demonstrate solid financial performance:

• LTM H1-25 Revenues of €11,705m and EBITDA of €1,293m (c. 11% margin) with margin stability being driven by cost
control, measures and constructive customer negotiation

• Robust FCF(4) generation supported on well-invested asset base with a continuous focus on de-leveraging
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About Gestamp

Products & Business

Global footprint 

Revenue breakdown (as of H1-25 LTM)

By Business

Key KPIs (as of H1-25)

NAFTA(3)

International leading Tier 1 auto supplier dedicated to 
the design, development and manufacturer of metal 
automotive components

Gestamp focuses on the innovative solutions to make 
vehicles safer and lighter, thereby reducing energy 
consumption and environmental impact

Body in White

Chassis

Mechanisms

Gescrap

35%

19%

17%

8%

W.Europe

NAFTA(3)

E. Europe

16%
Asia

Mercosur

44,484
Employees

24
Countries

LTM Revenues€11,705m
€1,293m

GESTAMP AT A GLANCE

Mercosur

19

W. Europe
45

E. Europe
21

Asia

21

9

115(1) Plants

By Region

1. Includes 5 under construction
2. Body in White
3. North American Free Trade Agreement
4. LTM EBITDA of €1,316m excluding Phoenix Plan impact of c. €23m on P&L

5%
Gescrap

82% 4%

BiW(2) / Chassis

10%
Mechanisms

5%

Tooling and 
others

LTM Reported 
EBITDA(4)
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Market Leaders in vehicle solutions
Main areas of Gestamp’s powertrain agnostic product applications

6

Propulsion agnostic and comprehensive product portfolio 
supplying over 1,200 vehicle models …

… providing exposure to major industry growth trends driving 
increasing content per vehicle 

SAFETY CAGE
• Passengers’ 

integrity
• Comfort

1

FRONT SYSTEM
• Occupants’ 

protection
• Battery protection

3

REAR SYSTEM
• Occupants’ 

protection
• Battery protection

5

PLATFORM
• Driving dynamics
• Battery allocation

2

CLOSURES & 
HINGES
• Lightweight
• Comfort

4
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Operational excellence
Efficiency and flexibility key priorities 

Best-in-class practices and 
standardization
Well-defined processes and targets

51.1 
Bn€

5y –BACKLOG(1)

Long term 
visibility

LIGHTER
New security 
regulations

SAFER

Attractive cost-
benefit ratio

Increased 
efficiency

OEM

Collaboration

2.5-4y

R & D

Investment & 
industrialization

Production

Industrialization

Platform 
development

Production

Fully integrated

1.5-2y

Fully integrated

5-6y

Intensive relationship with OEMs …

TIER-1 Supplier – Resilient Business Model across the automotive value chain

… supported by

Embedded into the value chain from early platform development phase helping to foster strong partnerships…

H
O

LI
ST

IC

TRANSFORMATION ENAB
LE

R
S

Trustworthy

DATA

Flexibility

Efficiency

INDUSTRY 4.0

PEOPLE

Full 
engineering 
capabilities

Produ
cts

Technologies

P
ro

ce
ss

es

LIGHTER ECONOMICAL

1. Represents sales of parts that the company expects to record, including production and awarded business, over the period
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Investing in core parts for OEMs in exclusivity, being fully embedded in their 
supply chain for those platforms

High entry barriers limit the new 
competitors’ threat & long-term 

relationship with OEM

WORLDWIDE FOOTPRINT 
PRESENCE115

115 plants (110 + 5 under construction)

the Partner 
supplier

products in >50% 
of world annual 

production 
vehicles 

TIER-1 Supplier – Gestamp’s parts are present in >50% of world vehicles

Long-standing and integrated relationships with OEMs across the globe …

… as evidenced by a consolidated client base of Tier-1 traditional and new players

Non-exhaustive list of customers

…across a diversified base of high-quality customers and vehicle models
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Gestamp’s innovative, cost-efficient solutions are driven by the Company’s goal to make the “car of the future” safer and lighter, 
enabling cost efficiency while staying ahead of increasingly demanding regulatory requirements

Gestamp Makes Car Structures Increasingly Resistant and Safe

A broad portfolio of Technological solutions

Gestamp’s Light-Weight Solutions and EV positioning Critical to Reach CO2 Targets

Chassis Lower Path, 
Absorbs Energy

Main Body Structure,
Absorbs Energy

Rigid Occupant Cell,
Protects All Passengers

Impact

1 2 3

Gestamp’s Hot Stamping solutions as 
the answer for weight reduction

Gestamp is powertrain agnostic and well 
positioned to absorb upcoming growth, 
with battery boxes as potential upside

CO2 emissions reduction directly 
linked to vehicle weight reduction

Powertrain electrification and push 
of alternative fuels with ICE 
technology

Levers to Meet 
Regulations in 

Gestamp’s Domain

Weight
Reduction

Powertrain
Mix

9

Components

Platform

Rear system

Front system

Safety cage

Closures 
& Hinges

ChassisBIW

Front Rail,
Absorbs Energy

Bumper,
Absorbs Energy

Wide range of products ensuring first-in-class safety and efficiency vehicle features

1. RTM = Resin Transfer Molding; SMC = Sheet Molding Compound

COLD STAMPING

HOT STAMPING

HYDROFORMING

ALUMINUM 
EXTRUSION

COMPOSITES 
RTM/SMC(1)

JOINING AND 
ASSEMBLY

Technologies

HEAT TREATMENTS
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Strategically positioned against uncertainty

❖ Constant and constructive dialogue with customers

❖ Cost control measures at all levels of the organization (corporate and business line)

❖ Further flexibility measures to ensure cost efficiency and adapt to a more volatile and unpredictable 
environment

Preserving 
Profitability

❖ Strict capex policy and actively revisiting existing programs, on the back of a well-invested asset 
base

❖ Keeping a strong liquidity level

❖ Actively managing working capital

Strong 
Financial 

Profile

Local 
for Local

Gestamp is actively monitoring the ongoing changing situation to ensure a fast reaction against volatility in the sector…

… which is already partially mitigated by our “local for local” business model

❖Highly diversified global footprint with more than 115 production facilities (5 under construction) and 
13 R&D centers in 24 countries over 4 continents

❖ Production and R&D facilities are located in close proximity to OEM plants to provide services locally 
that are tailored to individual customer expectations

❖ Local-to-local supply chain to facilitate just-in-time and just-in-sequence component deliveries 

Focus on tariffs

Resilience against macro volatility
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Components manufacturing: 

BiW, chassis, plastics, chemicals…

Pre – assemblies

Modules

Services

Source: OICA, ANFAC, SERNAUTO, S&P Global Mobility. All rights reserved

the Automotive industry: a strategic sector for the global 
economy

The auto components sector: strategic in the supply chain

An important contributor to quality employment generation 

Manufacturers Outsourcing has been key in the automotive sector strategy 

Designing and development

Final assembly

Powertrain manufacturing

Distribution and commercialization 

Strategic suppliers are 
first outsourcing option

• Cooperation based 
on co-development, 
shared investments

• Global providers:
present in all regions

Original Equipment 
Manufacturers’ success 
is based on fostering the 

development of a strong 
components industry 

that can walk alongside 
them  

48 
Countries
Manufacturing 
vehicles
in 2024

89.6 Million
Light Vehicles 
produced
in 2024 One of the 

main sectors 
generating 

employment 
of quality... 

... and a 
strong 

contributor 
to world 

GDP

12

Strategic

Regional

Local

Commodities

Resilient Mobility 
Growth Drivers

0.4%

0.9% 0.9% 0.9%

2024A 2025E 2026E 2027E

Global Population Growth 

3.3%
2.8% 3.0% 3.2%

2024A 2025E 2026E 2027E

GDP Growth(1)

284.1 287.5 290.3 294.5

2020A 2021A 2022A 2023A

Cars on the Road in Europe(2) (m)

Source: IMF, ACEA, Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025. Includes content supplied by S&P Global Mobility Copyright © 
[IHS_LV_Production_Bodystyle_Global_2025M09]. All rights reserved
1. According to IMF data. 2.    Reflects cars across the European Union, European Free Trade Association, and the UK.
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Global light Vehicle Production

Global light vehicle production by region (Mveh)

13

24.8 24.5 23.2 18.4 17.9 18.1 20.3 17.2 16.9 12.8 17.1 17.3 17.6 17.4

27.7 26.6 24.4 23.3 24.6 26.2 28.8 29.8 31.6 31.3 31.4 31.2 31.5 31.9

17.1 17.0 16.3
13.0 13.0 14.3

15.7 15.4 15.2 14.7 15.6 15.7 16.2 16.5

25.5 26.1 25.1
19.9 21.6 23.8

25.8 27.1 27.5 31.7 28.3 28.9 29.9 30.4

95.1 94.2 89.0

74.6 77.2 82.3
90.5 89.6 91.1 90.5 92.3 93.2 95.2 96.2

2017 2018 2019 2020 2021 2022 2023 2024 2025E 2026E 2027E 2028E 2029E 2030E
EMEA China North America RoW

Recent years of volatility, with constructive recovery prospects ahead

0.6%

0.2%

1.7%

2.4%

25-30E Growth (CAGR)

Global vehicle production by powertrain (%) 

By 2032 electrified 
production is 
expected to surpass 
Non-EV for the first 
time ever

79.4% 75.4% 69.7% 65.8% 62.0% 58.9% 55.5% 52.2% 48.7%

20.6% 24.6% 30.3% 34.2% 38.0% 41.1% 44.5% 47.8% 51.3%

2024 2025E 2026E 2027E 2028E 2029E 2030E 2031E 2032E

Non-EV(2) EV(3)

Structural powertrain mix shift ongoing, despite volatility in pace

1.2%

(1)

Source: Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025, with EV data as of latest available report (August 2025). Includes content supplied by S&P Global Mobility 
Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09]. All rights reserved
1. Includes the mainland of the People's Republic of China, Hong Kong, Macau, and Taiwan.
2. Includes ICE,FHEV,MHEV.
3. Includes BEV, PHEV,FCELL,PFCEV.
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AUTOMOTIVE SECTOR in transformation

LOCATION OF 
PRODUCTION

China establishing itself as a 
leading EV manufacturer and 
exporter

Europe and North America 
large producers, but remain 
below pre-COVID peaks

AUTOMOTIVE 
MANUFACTURERS

Traditional OEMs are progressively 
shifting to electric

Chinese manufacturers rapidly 
taking market share

Technological level Geographical and manufacturer level

Connectivity

Autonomous 
Driving

Shared 
Mobility

Electrification

C A 
S E

14

Electric vehicle: a strong disruption in the automotive sector
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Summary credit highlights

16

Propulsion agnostic, balanced, and ready for the future and to capitalise on the outsourcing trend4

Leading Tier-1 Partner Supplier 1

Highly visible and resilient business model5

Disciplined capital allocation7

Consistent history of market outperformance since IPO6

Highly experienced management, stable ownership 8

Global localized and diversified manufacturing footprint3

Technology and innovation leader with well-integrated R&D capabilities2
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Tier 1 automotive supplier with leading global 
market positions

17

Gestamp in Global Rankings(1) by Product

Leading Tier-1 partner supplier 

Gestamp Key Pillars to Become a Leading Supplier

Technology Globalization Operational 
Excellence

Financial
Robustness

47+
Different OEMs

1,000+
Different Models

>38,000
Unique References Sold

24
Countries

>50%
Global vehicles produced with Gestamp parts

01
Global leading Tier 1 supplier with scale, technology and long-standing client relationships

Gestamp’s balanced global presence and broad portfolio positions it as a key resilient partner

Body-in-White   |   Mechanisms   |   Chassis
Among Top 3 Auto Supplier in All Business Lines

Revenue by Business
(LTM June 2025)

Revenue by Region
(LTM June 2025)

Gescrap

35%

19%

17%

8%

W.Europe

NAFTA(3)

E. Europe

16%

Asia

Mercosur

5%
Gescrap

82% 4%

BiW(2) / Chassis

10%

Mechanisms

5%

Tooling and 
others

1. As measured by FY24 revenue.
2. Body in white.
3. North American Free Trade Agreement.
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Trusted partner to traditional clients while 
continuing to gain share with EV new comers

Client oriented 
strategy

Focused on 
providing solutions 
for clients’ needs in 

each geography 

Trusted 
relationship

Based on providing 
products, processes 

and cutting-edge 
industrial capacity 

Transitioning to 
EV

Helping traditional 
clients in the 

evolution towards EV

18

Works with all traditional OEMs, with a diversified client base and helping newcomers succeed 

Working with 
major OEMs 

within
+1,000 MODELS 

across 
all markets

Providing Industrial 
Capacity

Strong track record of 
delivering on time and 

with the required quality 
features 

Cutting Edge Proprietary 
Technologies

Product offering that offers 
solutions to ongoing industry 

challenges in a world that 
moves fast 

Strong 
Geographic 

Diversification

Well balanced 
footprint to reduce 

dependency

Expected increase 
in new players 
penetration by 

2027

Innovation

To co-develop 
new solutions 
for their needs

Leading Tier-1 partner supplier 

Knowing clients well has helped Gestamp anticipate their needs

01

Note: EV includes BEV, PHEV, FCEV and PFCEV. 
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02 A broad portfolio of Technological solutions

19

Gestamp makes car structures across different technologies

Technology and innovation leader with well-integrated R&D capabilities

Gestamp’s innovative, cost-efficient solutions are critical to meet increasingly demanding regulation requirements

- Extreme size hot 
stamping parts

- Highly efficient 
processes

Hot 
Stamping

- High-end alloys

- BiW, Chassis and 
battery box 
product 
application

Aluminium 
Extrusion

- Tailored material 
properties

- High geometric 
precision to 
improve part 
performance

Heat 
Treatments

- Experts in 
automated 
processes

- Industry 4.0 and 
Flexible Factory 
approaches

Joining And 
Assembly

- Great integration 
of functionalities

- Battery box 
related products 
and closures

Composites 
RTM/SMC(1)

- Ultra-Advanced 
generation of 
steels

- A-Class 
components in 
steel and 
aluminium

Cold 
Stamping

- Highly efficient 
structural 
components

- Lighter 
components 
with improved 
stiffness and 
performance

Hydroforming

1. RTM = Resin Transfer Moulding // SMC = Sheet Moulding Compound
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co-development R&D strategy: driving innovation 
through partnership

20

02

Aligning with OEMs early to deliver smarter, lighter and safer vehicle solutions

C o - D e v e l o p m e n t s :  K e y  P i l l a r

Co-Developments represent a win-win Strategy 
for OEMs and Gestamp

Co-Developments
in 20104 Co-Developments

In 2024c.500

Research

2

3

1

4

5

Innovation

Product & 
Process

Prototypes & 
Testing

CO2 Life 
Cycle

6

Virtual 
Validation

Key competitive advantages: R&D positioning, industrialization capacity and relationship with clients

✓ All type of engineering capabilities

✓ Develop technology, materials 
and products

✓ Test our innovations and run co-
development programs with OEMs

13
R&D Centres

✓ Weight Reduction
✓ CO2 Emissions Reduction
✓ Shortening assembly times at OEM facilities
✓ Simplifying vehicle assembly

Productions and processes patented by Gestamp 
and in serial production in Europe, Asia and the 
Americas

C o - D e v e l o p m e n t s :  S u c c e s s  S t o r y

Technology and innovation leader with well-integrated R&D capabilities
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03 LOCAL FOR LOCAL business model: A COMPETITIVE 
ADVANTAGE

21

19

NAFTA

9

South 
America

21

ASIA

Gestamp:      Industrial Plants       R&D Centers 

Proximity to OEMs enables faster response times, lower logistic costs and closer collaboration

110 Production Plants + 5 in construction

Global localized and diversified manufacturing footprint

45

WESTERN
EUROPE

21

EASTERN 
EUROPE
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China Top 5 OEMS by Production

03 Growing in China: the Emerging new force

22

CHINA - LV production expected evolution 2022 – 2027 (Mveh)

26.2
28.8 29.8 31.6 31.3 31.4

7.0
9.5

12.8
15.5

18.7
20.7

2022A 2023A 2024A 2025E 2026E 2027E

Total Production EV Gestamp approach

✓ Selective growth through EV proprietary 
products & technologies

✓ Growing exposure to new EV players

✓ Established footprint in China is 13 plants + 
2 R&D centers

✓ Best placed to support Chinese OEMs as 
they expand in Europe

▪ Providing know-how, reduction of 
time and money investment to 
market newcomers

1.9 1.6
1.1

1.7
1.1

4.3

2.5 2.4 2.0
1.2

4.7

3.2
2.7

2.0
1.4

2022A 2024A 2027E

The market

✓ China responsible for 70% of production of 
EV(1) vehicles in 2024

✓ Rapid growth in EV manufacturers, with 
new entrants gaining market share

✓ Since 2023, China is the #1 exporter of EVs

✓ Chinese OEMs are expanding 
internationally, driven by strong local scale

Source: Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025, with EV data as of latest available report (August 2025). Includes content supplied by S&P Global Mobility 
Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09E]. All rights reserved.
1. EV = includes BEV+FCELL+PHEV+PFCEV.

Global localized and diversified manufacturing footprint
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Prepared to capture the INDIA MEDIUM TERM Opportunity

23

The market
✓ India has one of the lowest car penetration 

rates

✓ Strong GDP growth on the back of large 
macro tailwinds (real GDP growth of c.6.2%)

✓ Production boosted by shift to individual 
mobility

✓ New regulatory framework expected soon, 
changing production landscape towards 
more sustainable vehicles

Gestamp approach
✓ Gestamp proprietary technology solutions 

to improve safety car features, amongst 
others

✓ Growth exposure to local and 
international OEMs in the market

✓ Well positioned to catch growth with 4 
plants in the country

2024 population (bn people)(1) 2024 LV production volumes (Mveh)(2)

7.9

1.4
18.2%

of total

89.6

03

5.7
6.3% of

total

India Top 3 OEMS by Production

1.9

0.6 0.7

2.1

0.8 0.8

2.3

0.9 0.8

2022A 2024A 2027E

1. Source: IMF as of April 2025.
2. Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025. Includes content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09]. 

All rights reserved

Global localized and diversified manufacturing footprint



© Gestamp 2024 24

04Propulsion Agnostic, balanced, and ready for the 
future at any pace of development

24

Gestamp taking advantage of extension of the ICE lifecycle, and in parallel winning in CPV(1)-accretive electrification

Underbody development for EV

1

2

3

4

Battery box 
New products 

Chassis
New complex, robust products

Crash structure
New resistant products 

Internal mechanism
New powered products

Benefits from long term EV trend

Mix of Gestamp revenue 
(%, 2024)

1

2

3

4

Propulsion agnostic, balanced, and ready for the future and to capitalise on the outsourcing trend

✓ New safety 
requirements 
for electrical 
vehicles

✓ Need for 
lightweighting

✓ New BIW 
architecture 
and chassis  
adaptations

✓ Value–added 
products driving 
customer 
engagement

Balanced exposure today

20%

80%
EV
Non-EV

✓ Powertrain-agnostic product 
portfolio, offering flexibility to 
adapt to different powertrain 
propulsion technologies 

✓ Benefitting from the extensions 
of current ICE projects

✓ Taking advantage of extension 
of the ICE lifecycle

(2)

Benefits from long term 
outsourcing trend

Delivering capital efficiency to 

traditional OEMs…

✓ Allows them to focus Capex on 
value-add CASE investments 

… while empowering newcomer 

OEMs

✓ Reduction of time and money 
investment 

✓ Providing complex 
manufacturing know-how

✓ Leveraging decades of Gestamp 
experience

Source: Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025. Includes content supplied by S&P Global Mobility Copyright © 
[IHS_LV_Production_Bodystyle_Global_2025M09]. All rights reserved
1. Concentrated Photovoltaic
2. EV sales include all sales related to pure EV players + EV related products + hybrid full/plug-in vehicles. EV share calculated as: EV sales / sales of parts wo Intercompany (excl. Tooling & Ind. Equipment)
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05Revenue visibility through A solid 5-year Backlog

25

5-year Backlog (1)

(€bn)

51.1 >90%

Revenues (2)

Covered in 5 years
2025 – 2029

FY 2024

✓€51.1bn secured backlog provides strong revenue 
visibility and supports multi-year planning

✓ Backlog driven by platform wins across ICE, hybrid and 
EV segments

✓ Strong alignment with OEM product pipelines, 
including next-gen vehicle architectures

✓ Typical contract duration of 6-7 years

✓ Contractual clauses such as 'Take or Pay' and 'Tiered 
Pricing' mitigate market volatility, 
promoting profitability and CapEx recovery

Highly visible and resilient business model

Robust backlog underpins long-term revenue visibility and strategic growth confidence

1. Represents revenue that the company expects to record on the basis of awarded business for certain components over determined periods and production estimates of its customers and industry organizations, 
over the period

2. Revenues excluding revenues from Gescrap, as well as scrap and tooling prototype. Revenue expected for the period will be generated by orders already in hand by the end of 2024
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06 consistent HISTORY OF MARKET OUTPERFORMANCE

26

Strong growth since IPO with consistent LVP outperformance

11.0% 10.2%

6.3%

(13.6%)

11.2%

31.5%

13.8%

4.5%
1.7%

(1.1%)
(5.2%)

(15.6%)

3.1%
6.2%

10.2%

(0.1%)

2017 2018 2019 2020 2021 2022 2023 2024

Gestamp revenue (€bn)Gestamp revenue growth(1) Market growth(2)

8.5 9.1 7.5 8.1 10.7 12.3

Consistent history of market outperformance since IPO

✓ Strong growth since 
IPO: from 8.2bn in 
2017 to 12.0bn in 2024 

✓Outperformed 
market every year at 
high-single digit /low-
double digits since 
IPO

Revenue per vehicle produced (€)

EBITDA per vehicle produced (€)

+6.2% CAGR

+5.5% CAGR

8.2

11

96

12.0

16

146

Note: Based on internal estimates. Includes impacts of the Phoenix Plan of €25.0 million in 2024
1. Gestamp’s growth at constant FX used for comparability with production volumes
2. Market production volume growth is based on countries in Gestamp’s production footprint. Production volumes in Gestamp geographies according to S&P Global Mobility data as of September 2025. Includes 

content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09]. All rights reserved
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06Built to withstand: Gestamp’s margin resilience

27

Ability to maintain and improve profitability during industry volume contraction and call-off volatility

10.9% 11.2% 11.8%
10.2%

12.3% 11.3% 11.2% 10.8% 11.0%

2017 2018 2019 2020 2021 2022 2023 2024 H1 2025

Gestamp EBITDA Margin

Gestamp EBITDA Margin vs. Global Light Vehicle Production

Op. FCF (€m)(2)

90.577.2 82.3 89.674.689.094.295.1

Light Vehicle Production Volumes (m)(1)

✓ Resilience during COVID: limited 
EBITDA margin erosion and 
quick recovery

✓ Track record of EBITDA margin 
stability and FCF

✓ Selective approach: prioritize 
profitability and sustainability of 
margins in new tenders

✓ Proven flexible cost structure

✓ Contractual class to pass 
through raw materials cost 
swings

422466 411 3421972494094

FCF(3)

207248 255 103278-394-209-182

41.3

155

85

Note: excluding Phoenix Plan impact in 2024 and H1 2025
1. Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025. Includes content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09]. 

All rights reserved
2. Operating Free Cash Flow calculated as EBITDA less capital expenditures
3. FCF is defined as change in net debt, excluding acquisitions and dividends

Consistent history of market outperformance since IPO
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Delivering on the phoenix plan as a key priority 

28

Progressive profitability improvement with a clear roadmap to achieve 2025 and 2026 targets

06

CAPEX impact c.€5.0m

c.€9.5mP&L impact

1,294

86

1,149

81

H1 2024 H1 2025

6.6%
7.1%

NAFTA excluding Phoenix extraordinary Plan

FY 2025E EBITDA 
Margin

Committed To 
Deliver on Our 2025 

Target 

C.8%

% EBITDA MarginRevenues EBITDA

A 360 Plan with
Two-level of intervention restructuring plan in 6 

plants in NAFTA

Targeted Intervention

3
Facilities

In-depth Restructuring

3
Facilities

✓ 
Partners Plants

1 2

Performance 
marked by volumes(1)

slump in USA

YoY Evolution%

-4.3%
NAFTA

H1 2025

-5.5%
USA

+0.4%
MEX

(2)(2)

Phoenix results’ 
delivery on 

track

1. Production volumes in IHS geographies according to S&P Global Mobility data as of September 2025. Includes content supplied by S&P Global Mobility Copyright © [IHS_LV_Production_Bodystyle_Global_2025M09]. 
All rights reserved.

2. Includes the impact of the Phoenix Plan for the six-month periods ended June 30, 2025 (€9.5 million in expenses).

Consistent history of market outperformance since IPO
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07 Capital allocation approach focused on Preserving a 
strong balance sheet

29

FOCUS
ON GENERATING

POSITIVE

FREE CASH FLOW

1

2

3

4

TO CONTINUE

STRENGTHENING 
BALANCE

SHEET PROFILE
A REVISITED AND SELECTED CAPEX
STRATEGY FOCUSED ON HIGH-
RETURN INVESTMENTS

FOCUS ON STRONG BACKLOG
EXECUTION AND OPERATIONAL 
IMPROVEMENTS

EFFICIENT WORKING CAPITAL
MANAGEMENT

A WELL-BALANCED EQUILIBRIUM 
BETWEEN GROWTH, PROFITABILITY 
AND CAPEX

Disciplined capital allocation
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07 GESTAMP IS ADAPTING ITS strategy to preserve our 
future and continue being a trusted partner

30

Disciplined capital allocation

Reduce our 
organic capital

intensity

GESTAMP AIMS TO CONTINUE COLLABORATING IN THIS COMPLEX CONTEXT WITH oems

WORKING TOGETHER TO FIND DIFFERENT COLLABORATION MODELS

Utilizing existing capacities

Selective and strategic growth targets

Alternative financing options to 
ensure financial soundness

Align Capex spending to project
milestones (SOP delays, etc) for all projects
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Proven Track record of deleveraging 07

31

Leverage and Net Debt Evolution

2,722 2,485 2,266 2,145 2,058 2,097 2,141

FY2019 FY2020 FY2021 FY2022 FY2023 FY2024 H1 2025

Net debt in line with 2023
Lowest levels since IFRS implementation

3.3x

2.3x

1.8x

1.5x

Net Debt to LTM EBITDA (x) Net Debt in €m

Disciplined capital allocation

1.5x(2)

(1)

2.5x

1.6x(1)

(2)

1. Excluding Phoenix Plan Impact on P&L of c.€25m and Capex expenses of c.€6m in FY 2024.
2. Adjusted for Santander equity investment (€246M) which closed on September 9th, 2025. Excluding Phoenix Plan in the six months ended June 30, 2025 (€9.5 million in expenses)
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08A leading governance set-up

32

>2/3
independent directors on key committees

>50%
independent directors on the board

>40%
female directors on the board

… and with family roots and commitment

Long-term strategic focus

Stable 
strategic vision …

… fostering a 
sustainable business

Strong corporate culture and values

Top-down 
sustainability buy-in

Highest ethical
standards commitment

Relationship building with key stakeholders

Winning 
stakeholders’ trust…

… to establish 
Gestamp’s leadership

… with strong independent oversight 
through a solid Board of Directors …

Highly experienced management, stable ownership 

Experienced management team …

◼ Sustainability committee: 
3 independent + 1 dominical member

◼ Audit committee: 
2 independent + 1 dominical member

◼ Appointments and remuneration committee: 
2 independent + 1 external member

Executive Chairman & CEO
Francisco José Riberas Mera

General Director, Legal, Tax & Corporate 
Governance Department; Secretary
David Vázquez Pascual

Chief Corporate Officer
Patricia Riberas López

Chief Financial Officer
Ignacio Mosquera Vázquez

Chief Commercial Officer
Juan Miguel Barrenechea Izarzugaza

Chief Purchasing  Officer
Javier Ignacio Imaz Rubalcaba 

Corporate Director of Europe Division
Fernando Macías Mendizábal

Director of the Edscha Division
César Pontvianne de la Maza

Chief People Officer
Manuel de la Flor Riberas
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Overview of Financial Performance (2021-LTM H1 2025)

341. LTM EBITDA of €1,316m excluding Phoenix Plan impact of c.€23m on P&L
2. FCF is defined as change in net debt, excluding acquisitions and dividends

11.2%12.3% 11.3%

€m

€m €m

10.8%

8,093
10,726

12,274 12,001 11,705

2021A 2022A 2023A 2024A LTM H1-2025

998
1,210

1,371 1,294 1,293

2021A 2022A 2023A 2024A LTM H1-2025

248 255

207

103

254

2021A 2022A 2023A 2024A LTM H1-2025

Revenues

EBITDA FCF(2)

EBITDA Margin %

€m

11.0%

(1)
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Geographic diversification supporting H1-25 performance

35
1. NAFTA including Phoenix Plan impact on P&L of c.€12m in H1 2024 and €9.5m in H1 2025.

Revenues (€m) EBITDA (€m) EBITDA Margin (%)

H1 2024 H1 2025 Var. (%) H1 2024 H1 2025 Var. (%) H1 2024 H1 2025

Western Europe 2,204 2,117 (3.9%) 239 217 (9.1%) 10.9% 10.3%

Eastern Europe 948 999 5.4% 118 153 29.9% 12.4% 15.3%

NAFTA(1) 1,294 1,149 (11.2%) 74 72 (3.0%) 5.7% 6.2%

Mercosur 423 394 (6.8%) 45 43 (5.6%) 10.7% 10.8%

Asia 955 904 (5.4%) 139 132 (4.9%) 14.5% 14.6%

Gescrap 317 281 (11.3%) 27 24 (9.4%) 8.4% 8.6%

6,140 5,844 (4.8%) 642 641 (0.1%) 10.5% 11.0%
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PARTNERING WITH SANTANDER TO REINFORCE OUR BALANCE SHEET 

36

Propcos
❖ New vehicles owners of 940sqm of land, 453sqm of buildings and 23 industrial plants in 

Spain 

❖ Total Real Estate Assets valued at €379m(2)

❖ Gestamp will keep full control of the assets that will continue to operate through a 

lease agreement between the propcos and Gestamp operating entities

❖ Shares owned by Santander in the Propcos to be included as non-controlling interest in 

Gestamp’s financial statements 

❖ Santander is expected to be compensated with discretionary dividends distributed by the 

propcos as asset owners

❖ The transaction closed On September 9th 2025

Santander Bank takes a blended c.38.6% stake in a set of Propcos owners
of all Gestamp’s Spanish Real Estate Assets through the creation of new
type B preferential shares   

Santander is the #4 largest European Bank(1)

Santander to make a capital injection worth €246m in the Propcos

Strategic Rationale

Crystalizing value from Gestamp’s 
Assets while… 

Reducing Gestamp’s net debt… 


… and further strengthening our 
balance sheet profile

1.5x H1 2025

…giving entrance to a reference 
shareholder 

1. Source: S&P Top 50 European Banks by total assets 2024 ranking 
2. According to a third-party valuation made by Galtier

Pro Forma Leverage Ratio
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Summary of Financial Performance (2022 – LTM h1 2025)

371. EBITDA represents operating profit before depreciation, amortization and impairment losses
2. LTM Adjusted EBITDA of €1,316m excluding Phoenix Plan impact of c.€23m on P&L

(€ in millions) 2022A 2023A 2024A LTM H1-2025

Operating Income 11,043 12,450 12,212 11,876 

Growth % 33.2% 12.7% (1.9%) (2.8%)

Revenue 10,726 12,274 12,001 11,705 

Other operating income 189 197 189 187 

Changes in inventories 128 (21) 23 (16)

Operating expense (10,503) (11,770) (11,630) (11,295)

Raw materials and other consumables (6,975) (7,838) (7,522) (7,240)

Personnel expenses (1,626) (1,811) (1,955) (1,942)

Depreciation, amortization, and impairment losses (670) (691) (712) (712)

Other operating expenses (1,233) (1,431) (1,441) (1,401)

EBITDA(1) 1,210 1,371 1,294 1,293(2)

% Margin 11.3% 11.2% 10.8% 11.0%
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